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O

ver a few days recently, E.V. Cox Construction of
Oklahoma City quietly pulled off one of its biggest construction feats with the erection of the outer walls of the
Sonic Building in Bricktown.
It was not unusual that the company would build a four-story
office building out of concrete, company officials said this week. It
was, however, the first time in Oklahoma that such a tall building
had been erected using a process known as tilt-up wall construction, where the walls are formed on the ground and then raised
into place.
“It’s the most difficult project we’ve ever done,” said Gerald
Cox, president of E.V. Cox Construction.
If anyone would know how difficult the project would be, it
likely would be Gerald Cox. E.V. Cox Construction has been in
Oklahoma City since 1946 and since 1969 has constructed tilt-up
walled buildings.
Today, Cox said more than 100 buildings in the Oklahoma City
metro have been erected with the help of E.V. Cox Construction.
They include the main facility of Dealer’s Auto Auction, the
International Building at the Oklahoma State Fairgrounds, and
warehouse/showroom facilities of Stone Mountain Carpet,
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Thomasville Home Furnishings, Lady Americana, Suburban
Furniture, Factory Direct Furniture, and portions of the Mathis
Brothers Furniture store.
Other buildings include facilities for Oklahoma Tractor Supply,
Yellow Freight, City Chevrolet, and Autocraft Industries.
Even the Edmond school Cox’s grandchild attends was built by
the construction company.
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“Tilt-up has been our mainstay,” said Errol Russell, vice president of E.V. Cox Construction.
Prior to the Sonic Building, one of the company’s claims to
fame had been its successful construction of what may be the
smallest tilt-up walled building in the nation. That building – actually a lighthouse – was erected on the shores of Lake Hefner in
northwest Oklahoma City.
The six-sided working lighthouse was difficult, because of its
location near the shores of the lake. The location made it a challenge for heavy cranes to maneuver into position to lift and then
hold in place the concrete walls that make up the lighthouse, Cox
said.
When it was completed, the building measured only 200
square feet but won E.V. Cox Construction national recognition in
2001 by the Tilt-up Concrete Association, said Barry Cox, executive
vice president of E.V. Cox Construction and the son of Gerald Cox.
“It’s probably the smallest tilt-up project in the world at less
than 200 square feet,” Barry Cox said.
On the day that Barry and Gerald Cox and Errol Russell sat
down to discuss their business, high winds had forced a slowdown in construction of their latest project, the four-story Sonic
Building in Bricktown. Some work was still progressing, but the
job of lifting and placing concrete panels into place had to be halted.
The Sonic Building is by far the company’s most complicated
project, Gerald Cox said.
Each four-story panel that makes up the walls of the office
building weighs about 103,000 pounds, or roughly 50 tons. Though
a crane can easily lift the panels vertically into position, the weight
of the panels are testing the limits of how much load can be supported by temporary steel beams used to hold the walls erect.
Temporary supports for a traditional tilt-up walled building are
usually about two inches in diameter and are light enough that
they can be put into place by workers on the ground. For the Sonic
Building, E.V. Cox had to deploy stronger supports. They chose to
install six-inch diameter supports each weighing about 600 pounds
that had to be lowered into place by crane.
The Sonic Building is owned by Canal Properties LLC and is
being developed by Bricktown Entertainment LLC. The architect
for the project is Michael Mahaffey & Associates, and the general
contractor is E.V. Cox Construction.
Though the tilt-up wall construction is the mainstay of the
company, Barry Cox said the company still generates a large portion of its business from traditional construction methods.
More recently, the company has generated roughly one-third of
its business from contracts with Bentonville, Ark.-based retailer
Wal-Mart Stores for the construction of stores in Oklahoma, Kansas
and elsewhere.
The company is building a Wal-Mart store in Sand Springs and
recently completed work on a Wal-Mart project in Broken Arrow.
The Wal-Mart contracts have been a boon to the company in
recent years, Gerald Cox said. He noted that a contract to build a
single Wal-Mart Supercenter can generate $8 million to $9 million
in revenues for the company.
“We’ve tried to keep a balance between what Wal-Mart has
available for us to build and what local developers want us to
build,” Barry Cox said. “Those are our two mainstays. Most of our
volume is either Wal-Mart related or negotiated.”
Gerald Cox said his construction company normally generates
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between $15 million in revenues each year. In 2002, that number
approached $20 million with the help of a Wal-Mart contract.
This year, company management said the firm has witnessed a
slowdown in business, which they attribute to less demand for
warehouse space. The slowdown, said Russell, has affected much
of the market.
“In the last year, the amount of business has decreased because
of the economy. I think warehouse space-wise, which is a market
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we like, I think the market has reached a temporary saturation
point,” Russell said. “As warehouse (demand) picks back up, we
will be receiving calls from the developers that are in that market.”
Barry Cox said that despite the slowdown in the warehouse
market, the company plans no major changes in how it goes about
its business.
“When you’ve been in business for over 55 years, I don’t think
there are any plans to change the successful formula that has been
in place,” he said. “We’re not trying to become a multinational
company but to continue to do what the company has done and to
stay with the core business.”

